
Page 1 of 1 
 

 
 

 

AALTO BIO SALES & MARKETING ROLE 
 

 

Aalto Bio Senior Sales & Marketing Exec. Role  : 

 

Location  : Rathfarnham ,Dublin D14 RK22 , Ireland.  

 

Emerging diseases are affecting every country and region as global warming takes it full effect.  

At Aalto Bio we aim to make the difference in the earlier diagnosis of emerging pathogens where as 

yet there is no diagnostic test or vaccine solution. With the launch of our Chikungunya virus proteins 

in 2015 our Zika virus proteins in 2016 and Dengue  virus proteins in 2017  we are adding valued  

materials to develop diagnostic test kits for earlier diagnosis of these deadly diseases . Aalto Bio  has 

over 300 antigen and antibody products which we build for our diagnostic and pharmaceutical  

partners in this 87.5 $billion  market around the Globe. As part of the growing Aalto Bio sales and  

marketing  team your input can help achieve this global difference. 

 

Key Responsibilities : 

 

The key role of the senior  sales and marketing executive at Aalto Bio is to find opportunities in the ivd  

diagnostic market for our existing and future products. The successful sales professional will be  

responsible for owning and leading the sales activity including prospecting, presenting , creating and  

owning proposals, closing deals and fostering lasting and long term relationships with new and  

existing clients in Europe , the U.S. and globally.   

 

Requirements  ; 

The candidate will possess the following qualifications and competencies : 

 A passion for science and science based products. 

 Sales experience in an IVD or related company at least 4-5 years. 

 Relevant 3
rd

 level qualification Bsc. or equivalent. 

 Experience in prospecting , networking, pipeline developments and closing deals. 

 Hungry to succeed with a customer centric focus. 

 Ability to adapt and lead in a fast growing company. 

 An understanding and passion for diagnostics and emerging diseases and solutions. 

 Meet and exceed monthly, quarterly and yearly targets for net-new revenue and sales 

pipeline as well as operational metrics. 

 Exceptional interpersonal as well as verbal and written communication skills to succeed in a 

customer facing role. 

 Ability to understand and explain technical products to a  non-technical and technical 

audience . 

 Ability to work with a CRM system at Aalto we use Salesforce. 

 Success driven works well in a diverse team and enjoys a dynamic and changing environment.  

               


